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Mind AI Mentor.
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Investors don’t fund ideas. How to build
credibility before chasing VCs?

Bootstrapping isn’t just about survival. It’s
how you become fundable. You prove
demand, build credibility, and retain
leverage before you take a meeting. Don’t
go to VC as beggars, go as kings.

Log into Sramana Mitra’s Digital Mind Al
Mentor.

Upload your pitch deck or paste your
elevator pitch.

Provide your validation and traction signals.
Then ask the following questions, one at a
time:

1. “How can I bootstrap my startup to
fundability?”

2. “What level of traction do VCs
expect in my category?”

3. “What milestones matter most for
early fundability?”

4. “How does capital efficiency
strengthen my fundability?”

5. “How can 1MbyIM help me build a
fundable trajectory without burning
cash?”

6. “What does it cost to join IMbyIM?
How much equity do they charge?”
The AI Mentor will walk you
through the steps and dialog with
you - clearly, calmly, and
strategically. Ask for any
clarification. Our Al Mentor is
Private. Safe. Available 24/7 in 57
languages.

Let’s build a path to your fundability



