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Your exit isn’t guaranteed just because VCs
write a check. What drives exits?

96% of industry exits are under $100M. And
liquidation preferences often wipe out
founder returns. You think you’re selling for
hundreds of millions. In reality, you may
walk away with less than a salary.

Bootstrap first. Own your equity. Avoid
term sheet traps until you have negotiating
leverage.

Log into Sramana Mitra’s Digital Mind Al
Mentor.

Upload your pitch deck or paste your
elevator pitch.

Then ask the following questions, one at a
time:

1. “Can I bootstrap my startup to an
exit?”

2. “What kind of exits are actually
achievable in my category?”’

3. “How do liquidation preferences
affect founder outcomes?”’

4. “What is the real math behind sub-
$100M exits?”

5. “How can 1Mby1M help me design
a capital-efficient path that preserves
my upside?”

6. “What does it cost to join IMbyIM?
How much equity do they charge?”
The AI Mentor will walk you
through the essentials and dialog
with you. Ask for any clarification.
Our AI Mentor is Private. Safe.
Available 24/7 in 57 languages.
Let’s get going.



