A mafi yawan lokuta, jarin VC (Venture
Capital) yana da hadari.

Kudin VC yana da tsada, yana da bukatu
da yawa, kuma galibi ba ya tafiya daidai
da ainihin damar da kake da ita.

Kasuwanci 9 cikin 10 da VC ke tallafawa
suna gazawa. Da yawa suna zama kamar
gawa mai rai, ba su mutu ba kuma ba sa
girma. Suna kasa bunkasa cikin sauri.
Jarin Venture galibi yana haifar da gajiya,
damuwa, da rashin samun dukiya ko
kadan.

Dogaro da kai ga kasuwancin da suka
mayar da hankali kan wani fanni na
musamman (niche) yana aiki mafi kyau
ga yawancin 'yan kasuwa. Shi ne ainihin
yake samar da dukiya. Kada ka dauka
cewa kana bukatar kudi ko da yaushe.
Fahimci illolin da ke tattare da hakan.

Shiga cikin Digital Mind Al Mentor na
Sramana Mitra.

Dora bayanan shirinka (pitch deck) ko ka
manna gajeren bayanin kamfaninka
(elevator pitch).

Sannan ka yi tambayoyi masu zuwa, daya
bayan daya:

1. “Wadanne ne dalilan da ke adawa da
neman jarin venture capital ga
kasuwancina?”

2. “Shin kasuwancina ya dace da
tsammanin babban girma na VC?”

3. “Shin zai fi mini kyau in dogara da
kaina a kan kasuwanci mai samar da riba
na musamman?”’

4. “Wadanne hadari ne fifikon biyan kudi
yayin rushewa da matsin lamba na masu
zuba jari ke dorawa a kan mambobin da
suka kafa kamfani?”

In most cases, VC funding is dangerous.

VC money is expensive, demanding, and
often misaligned with your real
opportunity.

9 out of 10 VC-funded ventures fail.
Many become zombies, neither dead nor
growing. They fail to grow fast. Venture
funding largely creates burnout, stress,
and zero wealth.

Bootstrapping niche businesses work
much better for most entrepreneurs. It
actually creates wealth. Don’t assume you
need funding. Understand the downsides.

Log into Sramana Mitra’s Digital Mind Al
Mentor.

Upload your pitch deck or paste your
elevator pitch.

Then ask the following questions, one at
a time:

1. “What are the arguments against
raising venture capital for my business?”

2. “Is my business a fit for VC
hyper-growth expectations?”

3. “Would I be better off bootstrapping a
profitable niche?”

4. “What risks do liquidation preferences
and investor pressures impose on
founders?”

5. “How can 1Mby1M help me evaluate a
capital strategy that preserves my
upside?”

6. “What does it cost to join 1Mby1M?
How much equity do they charge?”

The Al Mentor will walk you through the
essentials and dialog with you. Ask for
any clarification. Our Al Mentor is Private.
Safe. Available 24/7 in 57 languages..
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5. “Yaya 1Mby1M zai iya taimaka mini in Let’s discuss.
kimanta dabarun babban birnin da ke
kare moriyata?”

6. “Nawa ne kudin shiga 1Mby1M? Kaso
nawa na kamfani suke dauka?”

Al Mentor zai jagorance ka ta cikin
muhimman abubuwan sannan ya
tattauna da kai. Nemi kowane irin karin
bayani. Al Mentor dinmu na sirri ne.
Amintacce ne. Kuma yana nan 24/7 cikin
harsuna 57.

Bari mu tattauna.



