Bamu B2B-npogaxku He 6yayT
npeJiCKa3yeMbIMHU, IOKA OHU HE CTaHYT
noBTopsieMbIMU. Kak NoCTpoUTh
JUCUUIIJIMHAPO BAHHY0, UHBECTHULIMOHHO
HNpUBJIEKATEbHYI0 CUCTEMY PO axK?

B2B-npoaaxxu MOTyT Ka3aTbCA
MeaJsieHHbIMU. Co10>kHBIMU. [lyramomumu.
Ho ecsu Bce caenaHo npaBUIBHO,
B2B-npoaaxku MOTyT CTaTh
npeJiCKa3yeMbIMU U MIPUBJIeKATEJbHBIMU
[l7151 KTHBeCTOpOB. Bce feo B
IOBTOPSAEMOM Iiponecce. ITO MPO
yeTkuu [CP. YucThIi naunianH.
JMCLIUIJINHUPOBAaHHOE yIIpaBJeHue
BOpPOHKOM. OCHOBaTeJH, OBJIaJl€BIIHE
3THM, BBIUTPBIBAIOT NIEPBbIX KJIWEHTOB
6e3 CKUraHusl HAJIMYHOCTH.
B2B-npogaxu — 3T0 He Marus. ITO
cucrema.

Bo#iaute B Digital Mind Al Mentor
[IIpaMmaHbl MUTpPHI.

3arpysuTe CBOU NMUTY-ZEK WIH BCTABbTE
CBOIO KPATKYI0 Mpe3eHTalHIO.

3aTeM 3ajaiiTe ciejylole BOIPOCHI 1O
OTHOMY:

1. <HanpaBb MeHs B MOeM CTpaTeruu
B2B-npoaax».

2. «Kak MHe onpezesuTb MOU
u/iea/IbHbI NPOQU/Ib KJIUEHTa?»

3. «Kako¥ noaxon K 0XBaTy Jiy4llle BCETO
paboTaeT JiJii MOEro cerMeHTa?»

4. «Kak MHe CTpyKTypHUpOBaTh NauIlJIalH
NpOJAX U MOCJIeAYIOI e JeUCTBUSA
(follow-ups)?»

5. «Kakue pannue KPI gokasbiBaloT pocT
B B2B?»

Your B2B sales aren't predictable until
they are repeatable. How do you build a
disciplined, fundable sales system?

B2B sales can feel slow. Complex.
Intimidating. But done right, B2B sales
can become predictable and fundable. It
is all about a repeatable process. It's
about clear ICP. Clean pipeline.
Disciplined funnel management.
Founders who master this win early
customers without burning cash. B2B
sales is not magic. It's a system.

Log into Sramana Mitra’s Digital Mind Al
Mentor.

Upload your pitch deck or paste your
elevator pitch.

Then ask the following questions, one at
a time:

1. “Guide me on my B2B sales strategy”’

2. “How do I define my ideal customer
profile?”

3. “What outreach approach works best
for my segment?”

4. “How should I structure my sales
pipeline and follow-ups?”

5. “What early KPIs prove B2B traction?”

6. “How can 1Mby1M help me build a
repeatable B2B sales engine?”

7. “What does it cost to join 1Mby1M?
How much equity do they charge?”

The Al Mentor will walk you through the
essentials and dialog with you.

Ask for any clarification. Our Al Mentor is
Private. Safe. Available 24/7.


https://1m1m.sramanamitra.com/
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6. «Kak 1Mby1M MoxeT noMO4Yb MHe
NOCTPOUTH MOBTOPSAEMYIO MALIUHY
B2B-npogax?»

7. «CkoJIbKO CTOUT yyacTtue B 1Mby1M?
Kakyto f1o/110 B KanuTasie OHU 6epyT?»

I/H/I-MEHTOP npoBeAeT BaC 10 OCHOBHBIM
dACIIeKTaM W BCTYIIUT C BAMHU B JJHUaJIOT.

3anpaliuBaiTe Jito6ble yTouHeHUs. Ham
HUU-MeHTOp NpuBaTHbIK. be3onacHbIN.
Jloctynen 24/7.

JlaBaliTe MOCTPOMM Ballly MallWHY
B2B-npopax wwar 3a marom.

Let's build your B2B sales engine, step by
step.



