
​投資者弗會為想法提供資金。勒拉追逐​
​VC 之前，哪能建立公信力？​

​自力更生弗僅僅是為了生存。伊是儂哪能​
​具備融資資格嘅途徑。勒拉開會之前，儂​
​證明了需求、建立了公信力並保留了籌​
​碼。弗要像乞丐一樣去見 VC，要像國王​
​一樣去。​

​登錄 Sramana Mitra 嘅 Digital Mind AI 導​
​師系統​​。​

​上傳儂嘅商業計劃書，或者貼上儂嘅電梯​
​演講。​

​提供儂嘅驗證同埋市場牽引力信號。然後​
​逐個提問下底嘅問題：​

​1.​ ​“我該哪能通過自力更生讓我嘅初​
​創公司具備融資資格？”​

​2.​ ​“勒拉我這個類別裡，VC 預期看到​
​什麼水平嘅市場牽引力？”​

​3.​ ​“哪些里程碑對早期融資資格最重​
​要？”​

​4.​ ​“資本效率哪能增強我嘅融資資​
​格？”​

​5.​ ​“1Mby1M 哪能幫助我在弗燒錢嘅​
​情況下建立一條具備融資資格嘅軌​
​道？”​

​6.​ ​“加入 1Mby1M 費用是多少？伊拉​
​扣多少股權？”​

​AI 導師會引導儂了解步驟並同儂對話​
​——清晰、冷靜且具備戰略性。有啥弗懂​
​嘅可以隨時要求解釋。我拉嘅 AI 導師是​
​私密、安全嘅。全天候 24/7 提供，支持​
​57 種語言。​

​我拉來為儂建立一條通往融資資格嘅道​
​路。​

​Investors don’t fund ideas. How to build​
​credibility before chasing VCs?​

​Bootstrapping isn’t just about survival.​
​It’s how you​​become​​fundable. You prove​
​demand, build credibility, and retain​
​leverage before you take a meeting. Don’t​
​go to VC as beggars, go as kings.​

​Log into​​Sramana Mitra’s Digital Mind AI​
​Mentor.​

​Upload your pitch deck or paste your​
​elevator pitch.​

​Provide your validation and traction​
​signals.  Then ask the following questions,​
​one at a time:​

​1.  “How can I bootstrap my startup to​
​fundability?”​

​2.  “What level of traction do VCs expect​
​in my category?”​

​3. “What milestones matter most for​
​early fundability?”​

​4. “How does capital efficiency strengthen​
​my fundability?”​

​5. “How can 1Mby1M help me build a​
​fundable trajectory without burning​
​cash?”​

​6. “What does it cost to join 1Mby1M?​
​How much equity do they charge?”​

​The AI Mentor will walk you through the​
​steps and dialog with you - clearly, calmly,​
​and strategically. Ask for any clarification.​
​Our AI Mentor is Private. Safe. Available​
​24/7 in 57 languages.​

​Let’s build a path to your fundability.​
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